
The Challenge

• Bridge the timing-gap between 

purchasing a new home and 

selling an existing one.

• Preserve long-term portfolio 

positioning and market exposure. 

• Maintain flexibility to transition 

conventional financing at the 

appropriate time. 

Our Approach The Outcome

A Strategic Purchase
Our client wanted to secure a property quickly, but 
cash-flow timing made a traditional mortgage 
impractical—we coordinated lending, investment, and 
liquidity to provide an immediate solution with long-
term financing flexibility.
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The family assumed they would

have to choose between

liquidating or delaying the

purchase. Instead, our team

helped them toward a strategy

that solved both problems at the

same time. It felt intentional and

they knew exactly how the

financing would evolve once the

other property sold.

We coordinated lending, investment, 
and liquidity planning to structure a 
strategic financing approach that 
enabled the client to purchase the 
home with  $0 down and an all-
cash offer, leveraging their balance 
sheet rather than selling assets.

1. The new home was secured 
immediately without disrupting the 
investment portfolio.

2. We avoided triggering 
unnecessary taxes through forced 
liquidation.

3. We made a seamless transition to 
permanent financing once the terms 
made sense.

4. Client remained in alignment with 
their long-term financial plan rather 
than making a series of isolated 
decisions.

This case study is shown for informational purposes only and may not be representative of the experience of all clients. It is
not intended to represent the performance of any specific investment or financial advisory program. Each client’s
circumstances may be different. There is no guarantee of the future success of any of the strategies discussed. Neither UBS 
Financial Services Inc. nor its employees (including its Financial Advisors) provide tax or legal advice. You should consult with 
your legal counsel and/or your accountant or tax professional regarding the legal or tax implications of a particular 
suggestion, strategy or investment, including any estate planning strategies, before you invest or implement.
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UBS Bank USA
Securities-backed loans, residential mortgages, credit cards and deposit products are available from UBS Bank USA – Member FDIC. NMLS no. 947868. UBS Bank USA is a subsidiary of UBS Group AG. 

Borrowing using securities as collateral involves special risks, is not suitable for everyone and may not be appropriate for your needs. All loans are subject to credit approval, margin requirements and margin call and 
other risks; credit lines may be subject to breakage fees. For a full discussion of the risks associated with borrowing using securities as collateral, review the Loan Disclosure Statement included in your application 
package/account opening package.

About UBS Financial Services Inc.
UBS Resource Management Accounts (RMA) and UBS Business Services Account BSAs are offered by UBS Financial Services Inc. Cash management services associated with these accounts are provided by affiliated 
and third-party banks. 

UBS Financial Services Inc. and its employees (including Financial Advisors) do not take mortgage loan applications, do not offer mortgage loans and do not negotiate terms of mortgage loans.

Banking and cash management services are provided by UBS Bank USA, a subsidiary of UBS Group AG. UBS Bank USA, Member FDIC, NMLS no. 947868.

Certified Financial Planner Board of Standards Center for Financial Planning, Inc. owns and licenses the certification marks CFP®, CERTIFIED FINANCIAL PLANNER®, and CFP® (with plaque design) in the United 
States to Certified Financial Planner Board of Standards, Inc., which authorizes individuals who successfully complete the organization’s initial and ongoing certification requirements to use the certification 
marks. 

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment adviser and brokerage services in its capacity as
an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that 
you understand the ways in which we conduct business, that you carefully read the agreements and disclosures that we provide to you about the products or services we offer. For more information, please review the
client relationship summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy.

© UBS 2026. All rights reserved. The key symbol and UBS are among the registered and unregistered trademarks of UBS. UBS Financial Services Inc. is a subsidiary of UBS Group AG. Member FINRA/SIPC

Scan here
to visit our website.
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